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‘The buzz appealed to me’
Vishal Patel is a director at  
family-run Prideview Group, 
founded by his father 
Shailesh and uncle Raj 
Patel more than 30 years 
ago. They invest as principals 
and for clients, purchasing 
from all major auction 
houses.

When did you buy your first 
property and how did you get 
started?
My father and uncle have been 
trading property since the 
1980s, so I spent a fair few of 
my younger days in the auction 
room rather than the 
classroom. The buzz, the 
gavel, the big players and 
glamorous venues all 
appealed, and after my 
masters in real estate at 
university I joined the 
Nelson Bakewell auction 
team. I joined Prideview 
in 2004, where my first deal 
was a Ladbrokes in Leicester 
with large residential uppers, 
which I broke up and sold for 
a profit.

Do you consider yourself to be 
wealthy?
For me wealth is about 
confidence and expectations. 
I didn’t feel wealthy a few 
years ago when property was 
in the doldrums – but today my 
phone is ringing off the hook. 
In recent years we have built 
Pride Management, our 
management and insurance 
arm. Its large portfolio of retail 
clients means we will never be 
so dependent on market 
fluctuations.

What type of property do you 
own?
Primarily shops with upper 
parts, supermarkets 
in particular, but we also 
have a number of 
development opportunities 
such as a former care home 
that is ripe for residential 
conversion or renovation.  
We will look at anything in 
London and the South East 
and don’t have a maximum 
budget. 

How much of your portfolio 
have you bought through the 
auction room?
Originally it was close to 100%, 
now it’s a fair bit less. Nothing 
beats the transparency and 
speed of auctions. Although 
we are currently very active 
privately, we hate nothing 
more than blind bid scenarios. 

What was your most recent 
auction purchase?
A convenience store in Bristol 
let to an individual on a new 
15-year lease at a gross initial 
yield of 8.54%. We have bought 
countless “blue-chip” 
convenience stores for our 
clients at around 6.5%, but our 
risk appetite is higher and the 
tenant has the benefit of three 
two-bed flats, so won’t 
struggle to pay the rent.

What has been your best buy 
at auction? 
We acquired a portfolio of 
Enterprise Inns on 35-year 
leases in central London 
between late 2009 and mid-
2010 at gross yields around 
7%. The company was trying to 
reduce its huge debt and the 

pub industry was under fire. 
Today this property is easily 
worth 5%, and even more if 
Enterprise were to go.

And your worst?
Definitely a nightclub in 
Hartlepool with a 25-year 
lease guaranteed by Luminar 
for about £1m in 2005. We 
were unable to enforce the 
guarantee when our tenant 
defaulted in 2009 and 
eventually we had to dispose of 
this at vacant possession value 
for a sorry £130,000 in 2011. 

And most unusual? 
Some time ago we bought a 
toy shop in West Ealing – a 
good yield in a good location. 
But the toys they sold were for 
adults only – not an issue until 
after completion, when we 
found out the tenant wanted to 
pay monthly… and in cash. 
Never has rent collection been 
so interesting…

With banks more willing to 
lend, do you plan to buy more 
properties this year than last? 
We already started buying 
more long before the banks 

started becoming active. But it 
is certainly a good sign and 
once they are all in we may 
have to reconsider our position 
and think about selling.

Do you rely more on instinct 
or research?
The more research you do the 
more reasons you find not to 
go ahead. So I’d say instinct, 
but coupled with a good legal 
team. Instinct is informed by 
experience, and it can equally 
lead to me aborting a deal 
rather than proceeding.

Do you ever bid higher than 
you planned?
Of course we sometimes go 
higher, but more often we go 
lower. They say auctions are the 
bellwether of the wider market, 
so you can never predict with 
certainty what price is right. If 
the demand in the room is 
strong, this says a lot for the 
asset’s value, market conditions 
and trading potential.

What advice would you give to 
an investor looking to buy at 
auction for the first time?
At Prideview we scour every 
major commercial property 
auction catalogue on behalf of 
our clients. When we find 
something suitable, we liaise 
with the auctioneers, perform 
due diligence and will even bid 
for our clients to help them get 
the right deal at the right price.

Where do you see the auction 
market in 18 months’ time?
The market for quality assets 
is tight, but once interest rates 
rise we expect to see more of 
these in auction – a real 
opportunity for buyers. We 
hope the good investment 
climate continues and also that 
new buyers continue coming 
into the room. One thing’s for 
sure, we’ll be there in 18 
months’ time – somewhere at 
the back of the room!

Are you a private investor?  
To take part in Face in the 
Room, contact julia.cahill@
estatesgazette.com
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